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> Disclosure

This presentation has been prepared to provide general, generic information  concerning private placement insurance products. Variable annuity and 
variable life insurance products offered through Philadelphia Financial Group are securities and are distributed by its affiliate, PFG Distribution 
Company (“PFGD”), member NASD. John K. Hillman is a registered representative of PFGD.  John K. Hillman, Philadelphia Financial Group, PFGD and
The Phoenix Companies Inc. do not hold themselves out to be advisers as to legal, taxation, accounting, financial planning or regulatory matters in any 
state or jurisdiction.  You are responsible for obtaining all such advice as you think appropriate with regard to the matters discussed in this 
presentation. Philadelphia Financial Group and PFGD are subsidiaries of The Phoenix Companies Inc. Variable annuity and variable life insurance 
products are not bank deposits and are not insured by the FDIC or any other agency of the United States, nor are they obligations of, nor insured or 
guaranteed  by Philadelphia Financial Group or PFGD or their affiliates.  Products not available in all states. Variable annuity and variable life insurance 
products involve the investment risks of securities, including the possible loss of value and loss of principal and are best suited for those with long-term 
investments. This information does not constitute an offer to sell or solicitation to purchase an insurance product. Pursuant to federal regulations 
imposed on practitioners who render tax advice ("Circular 230"), we are required to advise you that any tax advice contained in this communication is 
not intended or written to be used for the purpose of avoiding tax penalties that may be imposed by the Internal Revenue Service. If this advice is or is 
intended to be used or referred to in promoting, marketing or recommending a partnership or other entity, investment plan or arrangement, the 
regulations under Circular 230 require that we advise you as follows: (1) this communication is not intended or written to be used, and it cannot be used, 
for the purpose of avoiding tax penalties that may be imposed on a taxpayer; (2) the advice was written to support the promotion or marketing of the 
transaction(s) or matter(s) addressed by the written advice; and (3) the taxpayer should seek advice based on the taxpayer's particular circumstances 
from an independent tax advisor. Insurance dedicated funds referred to herein may be considered hedge funds.  Hedge fund investing involves 
substantial risk of investment loss because many hedge funds engage in leveraging and other speculative investment practices. Hedge funds are not 
subject to the same regulatory requirements as mutual funds and are not required to provide periodic pricing or valuation information to investors. 
Hedge funds can be highly illiquid. Hedge funds may have complex tax structures and there may delays in distributing important tax information. Hedge 
funds typically charge high fees. Past performance is no indication of future results. Investors assume responsibility for performance of all due 
diligence. 
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> Overview

• What is Private Placement Insurance?

• Typical Investment Structures

• Advantages/Opportunities

• Issues

• Summary
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> What is Private Placement Insurance?

HNW Customer
(Accredited Investor/
Qualified Purchaser)

Private Placement
Insurance Policy

(Exempt from Registration)

Life Insurance 
Company

Separate Account
(Excluded from Registration

as Investment Company)

Customized
Investment 

Structure

Private Placement
Insurance Policy

(Exempt from Registration)



5

> Typical Investment Structures
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> Typical Investment Structures
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> Advantages/Opportunities

• Combines the advantages of managed accounts with economic 
advantages of life insurance/annuities

• Natural extension of traditional practice

• Evolutionary insurance product for select customers
- Section 1035 exchanges

• Access to long term assets

• Flexibility of program creates gatekeeper role
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> Issues

• Yes… it is insurance
- Licensing
- Underwriting process
- Need for experienced partner

• Costs

• Investor control
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> Summary

• Private Placement Insurance is an accepted tool in the HNW 
market
- Differentiates practice
- Customized solution vs. Product
- Timing 

• Opportunity to gather long term assets




